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GET A GRIP ON Vﬂ‘llﬂ BUSINESS
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GO WICKMAN
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“Traction”
by Gino Wickman

THE INTERNATIONAL BESTSELLER
‘WILL HELP ¥OU INSPIRE TEAMS TO

D0 THE BEST WORK OF THEIR LIVES'
SHERYL SAKDBERG

RADICAL
CANDOR

HOW TO GET WHAT
YOU WANT BY SAYING
WHAT YOU MEAN

KIM SCOTT

“Radical Candour”
by Kim Scott

“Traction”
by Gabriel Weinberg and Justin Mares
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SELLING

‘IHE BEST-VALIDATED SALES
METHOD AVAILABLE TODAY.
DEVELOPED FROM RESEARCH
STUDIES OF 35000 SALES
CALLS.USED BY THE TOP
SALES FORCES ACROSS
THE WORLD:

“SPIN Selling”
by Neil Rackham
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Mastering the Rockefeller Habits 2.0
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“Scaling Up”
by Verne Harnish

DAVID C.
BAKER

MANAGING

RIGHT
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A FIELD GUIDE
FOR

DOING IT WELL

“Managing For The First Time”
by David C Baker

THE 1-PAGE
MARKETING
PLAN -

GET NEW CUSTOMERS,
MAKE MORE MONEY,

AND STAND OUT
FROM THE CROWD

ALLAN DIB

“The 1 Page Marketing Plan”
by Allan Dib

“The Sales

Acceleration Formula”
by Mark Roberge
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Jim Huling

“Four Disciplines of Execution”

by Chris McChesney, Sean Covey
and Jim Huling
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NEVER L. SE
A CUSTOMER
AGAIN

JOEY COLEMAN

“Never Lose A Customer Again”

by Joey Coleman
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“Building A Second Brain™
by Tiago Forte

SOLVE YOUR #1 PROBLEM

O

GEOFF SMART awo RANDY STREET

“WHO”
by Geoff Smart and Randy Street

HOW WORLD-CLASS ENTREPRENEURS
ACHIEVE MORE BY DOING LESS

DAN SULLIVAN

FOUNDER OF STRATEGIC COACH

v~ DR.BENJAMIN HARDY

“10X Is Easier Than 2X”
by Benjamin Hardy and Dan Sullivan

MIKE MICHALOWICZ

“Profit First”
by Mike Michalowicz

THE SIMPLE MECHANICS
OF MAKING MORE
AND WORKING LESS
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SAM CARPENTER

Epilogec and Case Studics by JOSTI FONGER

“Work The System”
by Sam Carpenter

“Uncommon Service”
by Frances Frei and Anne Morriss

Getting Things Done

the art of stress-free
piurl ctivity

.NewYurlemes stselling autho
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“Getting Things Done”
by David Allen

WHO

THE FORMULA 1o ACHIEVE BIGGER GOALS

NOT

THROUGH ACCELERATING TEAMWORK

HOW

DAN SULLIVAN
«DR. BENJAMIN HARDY

“Who Not How”
by Dan Sullivan and Dr. Benjamin Hardy

B MASTER YOUR
MIND 4w DEFY
THE 0DDS

“Can’t Hurt Me”
by David Goggins

“Simple Numbers 2.0”
by Greg Crabtree
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